
The Success System That Never Fails

DAY 3
Behavior Four of The Simple 6
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N a n c y  &  A l  - -  T h e  A c h i e v e r  &  N o n - A c h i e v e r

* S a m e  S y s t e m *  -  P r i c e ,  M e e t i n g s
S a m e  P r o d u c t ,  B e l i e f
S a m e  C o m p  P l a n
S a m e  H o u r s ,  C o m m i t m e n t
S a m e  U p l i n e ,  S a m e  C i t y
S a m e  S p o n s o r
D i f f e r e n c e ?

_ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _
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V o c a b u l a r y
A  l i t t l e  v o c a b u l a r y  s o  w e  k n o w  b o t h  " w h o "  a n d  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _

     _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _

A  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _  –  a  n a m e  a n d  a  n u m b e r
   

A  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _  –  S u s p e c t  w h o  a g r e e s  t o  l o o k

A  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _  –  P o s s i b i l i t y  w h o  h a s
v o l u n t e e r e d  t h e i r  r e a s o n  t o  l o o k   

E v e r y b o d y  k n o w s :
W e  c a n n o t  b u i l d  t h e  d e s i r e  n e e d e d  t o  o v e r c o m e  f e a r  w i t h  f e a r  

A l  d o e s  t h i s  

K E Y :  Y o u  c a n n o t  s p o n s o r  [ B u r n  o n  b r a i n ! ]
A  S u s p e c t  
A  P o s s i b i l i t y  –  A l l  u n m e t  e x p e c t a t i o n s  h a p p e n  h e r e

B E H A V I O R  4 :  R E C R U I T I N G

“The more concerned we are about the things we can’t control, the less we do about the things
that we can control"   - John Wooden
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D e f i n i n g  T h e  R e c r u i t i n g  C y c l e ;  W h e r e  - -   3 - S t e p  P l a n

S t e p  1 ~   _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _  i n t e r e s t  &  s o r t  &  B F U

S t e p  2  ~  p r o s p e c t  r e v i e w s  i n f o r m a t i o n

S t e p  3  ~  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _

F i r e l i g h t e r  S k i l l s
  

I m a g i n e
Y o u ' r e  t a l k i n g  t o  a  w o m a n  w h o  s h a r e s  s h e ’ s  g o t  3  t e e n s
C o l l e g e  a s p i r a t i o n s ?   Y o u  a s k …  s h e  s a y s  “ h o p e  s o ”  
W h a t  w o u l d  y o u  s a y ?

C o l l e g e  i s  e x p e n s i v e . . .
G o o d  s c h o o l s  c o s t  e v e n  m o r e

 
“ S o m e  p e o p l e ,  k e e p i n g  a n  o p e n  m i n d  h a v e  f o u n d  a  w a y  t o  p a y  f o r  t h e i r
k i d s '  e d u c a t i o n  w i t h  n o  l o a n s  a n d  n o  s t r e s s ”

S t r o n g e r ?  
A d d  " m o s t  p e o p l e "  s k i l l

L i k e  a n  e x a m p l e ?
R e l a x ,  w e ’ v e  g o t  b o t h  s e t  u p  o n l i n e  f o r  y o u
F r e e n e t w o r k s k i l l s . b i z

W h a t  a b o u t  f a c e  t o  f a c e ?
L i k e  a t  a  p a r t y  a n d  s o m e o n e  a s k s  m e  w h a t  I  d o ?
Y o u  k n o w  h o w …  w h a t  I  d o  i s
A d d  “ m o s t  p e o p l e  s k i l l ”  a n d  B A M !
T h e y  a r e  l e a n i n g  f o r w a r d ,  r e a d y  t o  b u y ,  r e a d y  t o  j o i n

T H E  S I M P L E  6
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V o c a b u l a r y  -  L e t ' s  R e v i e w
C a l l  H e r  S a l l y

A  l i t t l e  v o c a b u l a r y  s o  w e  k n o w  “ w h o ”  a n d  t h e n  l e a r n  s o m e  s k i l l s
A  S u s p e c t  –  a  n a m e  a n d  a  n u m b e r
A  P o s s i b i l i t y  –  S u s p e c t  w h o  a g r e e s  t o  l o o k
A  P r o s p e c t  –  P o s s i b i l i t y  w h o  h a s  v o l u n t e e r e d  t h e i r  r e a s o n  t o  l o o k

L A W  #  2 :  Y o u  c a n n o t  s p o n s o r  [ B u r n  o n  b r a i n ! ]
A  S u s p e c t
A  P o s s i b i l i t y  -  a l l  u n m e t  e x p e c t a t i o n s  h a p p e n  h e r e
W h e n  S a l l y  a s k s  a  q u e s t i o n  a f t e r  a  F i r e l i g h t e r  -  a  p o s s i b i l i t y

W a s  a  s u s p e c t  w h e n  w e  s p o k e  t o  h e r
U p g r a d e d  t o  " p o s s i b i l i t y "
Y o u  c a n  o n l y  s p o n s o r  P R O S P E C T S

T H E  S I M P L E  6
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L E T ' S  R E V I E W  B E H A V I O R  4

T H E  S I M P L E  6
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The Limbic System
Evaluates the reward potential of judgment call
Learn the Hero Journey Skill set so the prospect
increases reward potential 
The only person who can make a perfect presentation
to the possibility to look with an open mind is the
possibility

Hero's Journey
Collaborate with others, begin with the end in mind; their dream
Success is service; you cannot teach what you do not know
Lead with the heart

Success System



W h o  I s  J o s e p h  C a m p b e l l ?

F r o m  t h e  S t a r  W a r s  t r i l o g y  t o  t h e  G r a t e f u l  D e a d  t o  B l u e  M a n  G r o u p

J o s e p h  C a m p b e l l  h a s  h a d  a  p r o f o u n d  i m p a c t  o n
O u r  c u l t u r e
O u r  b e l i e f s
T h e  w a y  w e  v i e w  o u r s e l v e s  a n d  t h e  w o r l d

F a s c i n a t e d  w i t h  N a t i v e  A m e r i c a n s  a s  b o y
E x p a n d e d  t o  w o r l d w i d e ,  l i f e t i m e  s t u d y  o f  c u l t u r e s
B e g a n  t o  n o t i c e  c e n t r a l  r i t u a l s  c u l t u r e s  h o n o r e d
A  r i t u a l  i s  s i m p l y  a c t i n g  o u t  o f  a  m y t h

T h i s  S k i l l  M a k e s  D r e a m s  C o m e  T r u e

L a w  # 2
Y o u  c a n ' t  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _  a  s u s p e c t  o r  p o s s i b i l i t y

L a w  # 1  o f  s u c c e s s f u l  r e c r u i t i n g ?

T H E  S I M P L E  6
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S u c c e s s  I s  S e r v i c e  -  B e g i n  W i t h  E n d  I n  M i n d

C o n s i d e r
F F  +  J H 1
P u t  t h e m s e l v e s  i n  H J

C o n f i r m
H J 2
N o  " n o  s h o w s "

C o m m i t
H J 3
Y e s  o r  n o ?

C o m m e n c e
I n v i s i b l e  C l o s e
E n r o l l

C o l l a b o r a t e
Y o u  t e a c h  s k i l l s  h a n d s - o n
H e l p e r  &  M e n t o r

T H E  S I M P L E  6
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 If we are going to make some money, we need to learn some skills1.

T h e  S i m p l e      S u c c e s s  S y s t e m
B E H A V I O R  4 :  R E C R U I T I N G

W o r k i n g  S m a r t e r ,  N o t  H a r d e r

T H E  S I M P L E  6
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2.  Spend 80% of your time on the Main Thing
MTMTMTMT

3. It's all about GUTS
Go
Use
The
Skills 

4.  Be a Herald, not a pitchman
Close on your Hero's dream, not the business


